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Å Mills is one of Brazil's largest specialty engineering services

company and the largest provider of concrete formwork and tubular

structures and motorized access equipment for the Brazilian market

Å It customizes engineering solutions, such as planning, design,

technical supervision and providing temporary structures for civil

construction, such as formwork, shoring and scaffolding

Å It also rents and sells motorized access equipment, such as aerial

work platforms and telescopic handlers, which are used to lift

workers and cargo to considerable heights, respectively, in various

sectors including civil constructions, industry, retail and logistics

Å National Coverage: 19 States and Federal District in 30 locations

Approximately

1,300 employees

2 business segments:

Construction and 

Rental

Portfolio with more than 

90 solutions

Capillary attendance 

to the whole country

Geographic FootprintCompany Overview

Highlights Shareholders Structure

Complete in engineering products and services, in Brazil for more than 65 years.

Rental: 30

Construction: 7+1

# of Units

Nacht Family

Board of 

Directors and 

Executive 

Officers

Shares held in 

Treasury
Free Float

63.8%1.3%0.4%34.5%

Overview of Mills

3

¹All the branches of the Construction business

unit share location with the Rental business

unit.
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RentalConstruction

4

Business Units

Focus on Infrastructure, Industrial, Residential and

Commercial projects.

Sales and rental of concreting and shoring, providing

engineering solutions, services of technical planning,

project and supervision related to equipment.

3Q17:

Equipment volume: approximately 90,000 tons

Average duration of contracts: 18 months for

infrastructure projects and 8 months for real estate

projects

Number of active contracts: 135 for infrastructure and

410 for real estate

Focus Civil Construction, Industry, Retail and Others.

Rental and sale of motorized access equipment, such as

aerial work platforms and telescopic handlers.

3Q17:

Equipment volume: approximately 5,900 equipment

Average duration of contracts: 7 months for long term

contracts and 1 months for spot contracts

Number of active contracts: 2,191

Source: Serasa and Companyôsreports
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674

394

192

2015

Shared Services

Rental

Construction

1.347 

1.706 

2.054 

1.795 

2.008 

1.558 

1.295 1.260

2010¹ 2011¹ 2012¹ 2013 2014 2015 2016 2017

2017
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Headcount as of December 31 

(1) Excludes Industrial 

Services, sold in 2013

Organizational Structure

Sergio Kariya

Chief Executive

Officer

Daniel Brugioni

Commercial and

Marketing

Ricardo Gusmão

Strategic Clients

Gustavo Zeno

Administrative

Financial and IR

Avelino Garzoni

Engineering and 

New

Technologies

Sergio Kariya

Operations

(Interim)
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Largest footprint and fleet in Brazil in all business units - High capillarity: present in 

19 States and Federal District in 32 locations

Diversified revenue streams - serves several segments through its business 

units

Strong brand name and reputation - Undisputable track record, with more than 

65 years of history

Corporate Governance - Listed on BM&FBOVESPA at the highest corporate 

level (Novo Mercado) since 2010

Construction: Business Unit at a Glance
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